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MORTGAGE CLOSING CHECKLIST
Before Closing
Source: www.cfpb.gov
In many endeavors in life, good outcomes depend on good
planning. Closing on a house is the final and likely most
important stage of the home-buying journey. Once you’ve
chosen a mortgage loan, it’s time to focus on the process
of closing. Taking a few key actions before your closing day

will help you organize your tasks and schedule so that you
are ready for each step of the process. This checklist will
help you prepare and learn what to expect so you can close
with confidence.
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1. Determine who will conduct your closing, where it will be,
and when.
Although the type of company conducting your closing can vary based on
where you live, you can shop for the company of your choice.
?

Who will be conducting my closing? What is their title?

?

When is my closing? Where is my closing?

2. Ask the person who will conduct your closing what to expect.
The closing process can vary by region and area. Learn the details of your
closing in advance.
?

What do I need to bring to my closing?

?

About how much will I need to pay at closing? How do I pay?

$
?

Cashier’s check

Wire transfer

If I decide to walk away at closing, will I still owe the seller money?

3. Request your closing documents three days in advance
of closing.
By law, you must receive your Closing Disclosure three business days
before closing.
These are some of the most important documents you’ll see at closing:
Closing Disclosure
Promissory Note
Mortgage / Security Instrument / Deed of Trust
Deed, document that transfers property ownership (purchase only)
Right to Cancel (refinance only)

4. Protect yourself from a mortgage closing scam.
Closing funds are tempting targets for scammers. Beware of emails with
last-minute changes to your payment or wire instructions. It may be a scam.
Record the names and phone numbers for two trusted individuals (i.e. real estate
or settlement agents) who can securely confirm payment instructions in case of a
scam attempt.
Continued on next page
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5. Schedule time in advance of your closing to
review documents.
Set aside enough time to carefully review the documents for errors and to make
sure you have a clear understanding of the loan terms.

6. Compare your Closing Disclosure to your most recent
Loan Estimate.
Look at the table on the top of page three of your Closing Disclosure.
By law, only certain costs can change.
Search for answers to these questions, and if you can’t find the answers, ask your
loan officer:
?

Are the loan type, interest rate, monthly payment, and other key terms the
same as I expected?

?

Are there any fees that I don’t understand or that have changed significantly?

?

Do I have an escrow account? Do I understand how that works?

MONTHLY
INDUSTRY
TERMS

7. Read the rest of your closing documents.
?

Is my personal information correct on all of the documents?

?

What happens if I don’t pay my loan?

?

Do the key numbers (loan amount, monthly payment, interest rate) match
exactly across all of my documents?

?

How can I exercise my Right to Cancel (refinance only)?

?

If you’re unable to get the rest of your closing documents in advance, take the
list of questions above with you to closing.

Mortgage
A conditioned pledge of property
to a creditor as security for the
payment of a debt.

8. Arrange your payment for the amount due at closing.
I have my cashier’s check or wire transfer ready.
?

Conventional Mortgage
A mortgage securing a loan made
by investors without governmental
underwriting, i.e., a loan which is
not FHA insured or VA guaranteed.

If you receive an email with last-minute changes to the wire instructions or
to verify your personal information, it may be a scam. Contact the trusted
parties you identified on Step 4 to confirm the payment details, using only the
primary phone numbers that you saved.

Assumption of Mortgage
An obligation undertaken by a new
purchaser of land to be liable for
payment of an existing note secured
by a mortgage.
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